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Collector Car Insurance

We get a lot of calls about Classic Car insurance. What qualifies as a collector car and how much can I use the car, are there any restrictions etc.
At the Agency we recommend Hagerty Insurance. We use them because they are more flexible on the use your car.

I personally belong to a local car club. When I discuss insurance with other members I hear many different things. One company that some members
use is popular because of their rates, but the company also restricts your driving to holidays, parades, club tours and “special occasions”. So, what is
a special occasion? What if I am driving to the gas station or taking friends out to dinner on a Friday night-is that a special occasion? I personally
have Haggerty Insurance on my cars. I do not worry about such things. In fact when I drive my car it is a special occasion...I'm driving my old car!

So...What qualifies and why should you have it?
What Qualifies?

Collector vehicles that are owned for limited pleasure driving, car shows, and club events and tours. Classic Car insurance is not designed for regular
-use vehicles driven on a daily basis. Some examples of collectors are:

Antique & Classic Cars, Exotic, Special Interest, Antique Fire Trucks (not for regular use), Military Vehicles, Modern Classics, Muscle Cars, Replicas
(High Quality), Street Rods, Tractors, Trailers, Trucks and Vehicles Under Active Restoration.

We can also get coverage for Automobila, do you have a great collection of signs or an old gas pump? Or tools, like those special tools that will only
work for that one thing...and the tool was last made in 1954... And spare parts. For example, [ personally have added coverage for the spare parts I
collect for my car.

How it works...In order to offer the best coverage at competitive rates, the company must consider usage and storage of the vehicles as well as
driving records and regular-use vehicles for all household drivers.

Usage: Vehicles must be used on a limited basis consistent with the operation of something valuable, such as club functions, exhibitions, organized
meets, tours and limited pleasure driving.

Storage: Collector vehicles must be stored in a fully enclosed, locked garage when not in use.

Driver Eligibility: Generally, one or two minor violations or accidents are acceptable for the program. They will not accept major violations such as
any alcohol/drug violation or reckless driving if they occurred within the last 3-6 years. All household driving records are subject to review by an
underwriter.

Regular-Use Vehicles: All licensed household drivers must have a regular-use vehicle to use for daily driving. Applicants must also maintain regular
-use insurance in his or her own name. Motorcycles and public transportation are not considered regular use vehicles for our program.

So if you qualify, why have the coverage? RATES! It is inexpensive for the amount of coverage you receive.

Here are some of the advantages to having collector car insurance:

Low Premiums—Rates are drastically lower than standard. For example: The standard rate on a '65 Mustang could hit $800/year. Hagerty's
average premium on the same car? Just $150. And that's with full coverage - including liability.

Agreed Value Coverage—Better by far than ACV or Stated Value. In case of a total loss, you will receive the full amount for which they insured their
vehicle.

No Deductible—In most states, you pay nothing if you have a claim with a Hagerty - covered collector vehicle.

Single Liability Charge—No matter how many vehicles on a policy, your clients only pay a single liability charge.

Flexible Usage—Drivers can enjoy their classics with comfortable limits. A Hagerty policy allows for an occasional leisure drive, not just to parades
or car events.

Repair Shop of YOUR Choice—Hagerty allows clients take their cars to their repair shop of choice.

Restoration Coverage—Protects your classic and its increasing value during an active restoration project.

If you have a collector car, give us a call at 466-2465 to see if your car qualifies.

By Greg West
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Does Your Church Really Need to Perform Background Checks?

How real is the risk?

In an audit of 3.7 million background screenings completed during 2002 and 2007, over 189,000 individuals with at
least one criminal conviction attempted to gain employment or volunteer with a nonprofit organization.

Convictions revealed in the 2007 audit include:
e Over 2,700 Registered Sex Offenders

e 3,900 Sex-related Crimes

e 37,400 Drug Related Offenses

e 651 Murder Convictions

The audit revealed that the hit rate for the nonprofit sector is 5.06%. This means that for every 100 individuals who
were screened, more than 5 of them were found to have prior criminal convictions.

Key Audit Findings
e Each day, 144 individuals with criminal records applied for employment or a volunteer opportunity with a nonprofit.

e Every 11.5 hours, a registered sex offender attempted to obtain a position at a nonprofit.
What steps can your church take to protect their members?

A study released in February 2008 by the Pew Charitable Trusts Center on the States revealed that the incarceration
rate for adults in the United States has reached 1 in every 99.1 adults. With over 2.3 million American adults
incarcerated, the national prison population has nearly tripled in the past 20 years. This sobering trend further
underscores the necessity of thoroughly screening all applicants for both paid church staff and volunteer positions.

Churches must be diligent when hiring and recruiting their paid and volunteer staff and conduct comprehensive
background screenings. A key component of these screenings is a nationwide background check. These checks are
critical because many individuals were convicted of crimes in states or counties that are different from their current
place of residence.

The following table represents criminal convictions that occurred outside the applicants' current state of residence. If
the nonprofits had simply performed local searches, these convictions may not have been revealed.

APPLICANT'S
CURRENT PERCENTAGE OF
STATE OF OUT-OF-STATE CONVICTIONS
RESIDENCE
California 64.8%
Florida 55.2%
Georgia 63.8%
New York 92.1%

One important benefit of your SafeChurch membership allows churches to request background screening on all of their
paid staff and volunteers. There are 12 package offerings. Visit our background check information page to get started.
Download the "Fax Cover Sheet" and "Activation Form" (Step 1 in the light blue box) and fax them to 970-622-4707.

Questions?
Contact Melody Wahl at 1-800-747-2154 or email info@safechurch.com
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Named Insured Changes

Changes in business is a natural progression as businesses grow and expand. More than likely a
business begins as a sole proprietorship and then progressed into an LLC or Corporation.
When a business entity changes, it is an opportunity to exercise caution in how these changes
are accommodated in the named insured.

Most general liability policies are an occurrence trigger, that is the policy must
1) have been in force when the bodily injury or property damage occurred and
2) the party seeking coverage under the policy has status under the policy.

With these basics in mind consider the following. Joe starts out his business as a sole proprietor and a
few years later he is advised to form a corporation. The agency that insures him receives a call that Joe
Smith DBA Joe’s Leak No More is now Leaks No More, Inc. This call prompts a change in the policy; an
endorsement is issued amending the Named Insured from Joe Smith DBA Joe’s Leak No More to Leaks
No More, Inc. Mission accomplished....right?

The story continues. Three months after the endorsement is issued Joe’s work does indeed leak. This
leak occurred as the result of bad solvent Joe used to assemble some PVC pipe for a job he did a year ago
when he was Joe Smith DBA Joe’s Leak no More. The claims department responds to the claim:
DENIED. The occurrence does fall within the coverage period; however, since Joe Smith DBA Joe’s Leak
No More is no longer an insured under the policy there is no coverage for the loss.

When an insured changes business form there are a number of risk management alternatives available.
One option is that Products/Completed Operations Coverage be secured for the prior entity. This
coverage should be maintained until the relevant statue of limitation or repose expires. Another option is
that the new entity contractually assumes all liabilities of the prior entity. Please be aware this
assumption may or may not be a covered contract under the entity’s insurance policy. Yet a third option
would be to have the prior entity included as a named insured under the new entity’s policies. If, in the
early story, the policy had been endorsed to amend the named insured to Leaks No More, Inc.: Joe
Smith DBA Joe’s Leak No More rather than having it only list Leaks No More, Inc., as the named
insured, the claims outcome would have been much more in line with expectations.

The bottom line is simply this: removing a party as a named insured removes them from coverage: an
important thing to remember the next time the phone rings with a request to change the insured under
the policy.

by Kyle Biddinger, Big Sky Underwriters provided courtesy of Atlantic Casualty Insurance Company
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Crop Insurance

As its proponents hoped, crop insurance has become the largest single source of financial protection to
farmers. From insuring 182.2 million acres in 1997, the program has grown to cover more than 271.7
million acres in crop year 2007, an increase of almost 12 percent, or about 30 million acres, over the
2006 crop year. According to National Crop Insurance Services, the program is meeting the
Congressional mandate of insuring 80 percent of insurable farmland.

There are two kinds of crop insurance: crop-hail, which is provided by the private sector, and multiple
peril, an all-risk coverage underwritten by the private sector and the federal government and serviced
mostly by the private sector. Crop-hail insures against loss of the value of a crop as a result of damage
by hail. Multiple peril insurance covers loss of crop value as a result of all types of natural disasters,
including drought, excessive moisture and unusually hot weather.

There have been sweeping changes in the federal multiple peril crop insurance program in recent years.
Up to 1995, only about one-third of farmers bought federal multiple peril crop insurance because, in the
event of a disaster, they could generally rely on Congress to bail them out with disaster assistance and
emergency loans. With the passage of reforms in 1995, Congress made it harder to justify legislation
granting disaster. It also took other steps to encourage farmers to buy insurance against loss of income
due to natural disasters, requiring new types of products, such as revenue protection, to make crop
insurance more attractive and subsidizing a portion of the basic traditional coverage that protects
against loss of yield.

For more information, please visit the Insurance Information Institute
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Are you savvy about insurance?
Test your insurance 1Q

BOISE ID (March 17, 2009) — In these uncertain financial times, knowledge is your best policy— especially
when it comes to insurance. If you believe you have a high “Insurance 1Q,” see if you can answer these three
basic questions:

1. Does auto insurance automatically cover a rental car?

2. Can you own a house without homeowners insurance?

3. In general, how much life insurance is recommended in relation to your annual salary?
The correct answers are no, yes and 5-7 times your annual salary is typically recommended.

With rising joblessness and falling home prices, Americans need to make sure they understand what their
insurance policies cover. By making careful, informed decisions about their insurance, consumers can save
money and ensure long-term protection for themselves and their loved ones.

“Now, more than ever, consumers need to be mindful of the impact their insurance decisions can have on
their financial future,” said Idaho Department of Insurance Director Bill Deal. “By arming themselves with
the facts — and improving their Insurance 1Q — consumers can make sure they are adequately protected,
without paying more than they should for that coverage.”

Visit the Department’s website, www.doi.idaho.gov to take the Insurance IQ test and see how savvy you are.

Answer basic questions about auto, home, health and life insurance to see how you rank among Americans
nationwide.

For help with your questions about insurance, contact the Department via the website or by phone at 334-
4250 in Boise, 800-721-3272 toll-free statewide.

Tricia Carney, Dept of Insurance

Idaho Fraud Awareness Coalition

The Idaho Fraud Awareness Coalition was organized by the Idaho Department of Insurance in 2008 to
provide an educational program about fraud to the citizens of Idaho. The objectives of the Coalition are
to raise awareness about the consequences and impact of fraud on society, teach Idahoans how to
recognize fraud and protect themselves from it and encourage consumers to report fraud to the
appropriate authorities.

To do this, we offer fraud seminars to groups statewide. The 2009 seminars will be held the first week of
May in senior centers and at various civic and community group meetings throughout the state. We hope
these seminars will be as far-reaching as possible so that a large number of Idahoans can hear this
important message.

A scholarship essay contest for high school seniors has been added to this year’s program in order to
teach young people about the cost and impact of fraud.

The Coalition has established a website, http://fightfraud.idaho.gov/, where information, newsletters and
seminar schedules are posted. The website also lists the generous sponsors of this year's event.

For information on becoming a sponsor or to schedule a seminar for your group, please contact :
Tricia Carney, Coalition Chair, 208-334-4312, tricia.carney@doi.idaho.gov.



http://www.doi.idaho.gov�
mailto:tricia.carney@doi.idaho.gov�
http://fightfraud.idaho.gov/�
mailto:tricia.carney@doi.idaho.gov�

Life, Health & Disability

-

Getting the most from your health plan

During these tough economic times, people are looking to stretch their dollar. These money savings
tips are a great place to start:

Use doctors within your health plan's network. Network doctors agree to discounted rates, making
your share of your health care cost lower. Check to make sure your doctor is a network provider.

Save time and money by utilizing the hospital emergency room for real emergencies. For less serious
needs consider a walk-in clinic or urgent care facility.

Know your health benefit coverage before you visit the doctor or schedule procedures. Call your
insurance carrier or agent to assist you in getting these answers. This will avoid unexpected costs.

Ask your doctor or pharmacist about the cost of services or products. Costs vary and you have the
right to know.

Save money on your ongoing prescription medications by using mail order pharmacy benefits. You
may be able to get a 90-day supply for less than you would pay at the retail pharmacy and have the
convenience of home delivery.

Ask your doctor about prescription generic alternatives. Generics cost less then brand medications
and can provide the same clinical benefits.

Contact some of your local pharmacies for your prescription cost as they vary from pharmacy to
pharmacy.

Review your Explanation of Benefits summary to make sure that your claim has been coded correctly
by your physician, laboratory or hospital billing department and that you have not be charged for
services that you did not receive.

DON'T CHECK IN UNTIL YOU'VE CHECKED IT OUT!

Are you scheduled for a procedure that requires a specialist other than your primary doctor or will
the procedure be performed at a facility or hospital outside of your doctor's office?

Anesthesiologists, radiologists and other specialists don't always accept the same insurance as the
doctor who refers you or admits you for a hospital procedure. Call your doctor to get the names of the
medical providers who will be involved in your treatment, and verify with your insurance carrier that
they're in the network. Don’t assume that because your physician may be covered by your insurance,
that the hospital /facility he/she is performing the procedure at, will also accept your insurance. Even
if the hospital is a network provider, anesthesiologists, radiologists and other specialists performing
procedures within that hospital may not always be within your insurance’s network, resulting in out-
of-network co-insurance and more out of pocket cost to you.

Gary Case—(208) 466-1971

TREASURE VALLEY
HEALTH INSURANCE

Your complete tnsurance resource

CORNERSTONE FINANCIAL PLANNING

(208) 466-6677

Gary Case, CFP®, Cornerstone Financial Planning, 917 2nd Street South, Nampa, 466-1971, is a Registered Representative of Cambridge
Investment Research, a Broker/Dealer (Member FINRA/SIPC) and Investment Advisor Representative of Cambridge Investment Research
Advisors, Inc., a Registered Investment Advisor. Cambridge and Cornerstone are not affiliated. This column is for informational purposes
only and should not be used as the primary basis for an investment decision. Consult an advisor for your personal situation.
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